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Legal/Disclaimer Introduction
 
Good morning and welcome to Dragonfly Energy’s Analyst and Investor Day.
 
Before we begin, we would like to remind everyone that today's session will be recorded. The recording will be available for playback on both the Dragonfly
and Chardan NexTech Acquisition 2 Corp. investor relations websites.
 
Our presentation and discussion today are subject to a number of disclaimers and risk factors, in each case, as they relate to the proposed business
combination and U.S. securities laws. For more information regarding these disclaimers and potential risks, we refer those in attendance to the first several
pages of the accompanying presentation which is available on the Dragonfly Energy website at dragonflyenergy.com/investors.
 
We are thrilled to have you here with us today. This is an incredibly exciting time for the Dragonfly team. On May 16th, 2022, Dragonfly and Chardan
NexTech Acquisition 2 Corp. entered into a definitive merger agreement. Upon the closing of the transaction, the combined company will be named
Dragonfly Energy Holdings, Corp. and its common stock is expected to be listed on the Nasdaq under the new ticker symbol ‘DFLI’.
 
We will begin today with an overview of Dragonfly Energy, who we are, the products we currently offer and the technology we are developing. We will then
highlight our Retail Business, OEM Business, and delve into how our Lithium-Ion Battery Chemistry works and why our products are the ideal replacement
for toxic Lead Acid based batteries. From there we'll speak to the new markets we are expanding into. That will be followed by the significant growth and
value proposition that drives our financials. Additionally, we'll share information about our Solid-State Technology and the unique patented manufacturing
process we have developed. Finally, we will end with a live question and answer session.
 
Today’s presenters from Dragonfly include Dr. Denis Phares, Chief Executive Officer, Sean Nichols, Chief Operating Officer, and John Marchetti, Chief
Financial Officer. You will also hear from Jonas Grossman, Chief Executive Officer of Chardan NexTech Acquisition 2 Corp.
 
We encourage you to share your questions through the live chat you will see at the bottom of the screen, or email them to Dragonfly@icrinc.com, throughout
the presentation. Thank you
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Opening Video
 
Voice Over 1:
The future of renewable energy storage ... the next positive, and necessary change, towards a brighter, greener tomorrow. Dragonfly Energy is here to
revolutionize the way we store power.
  
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
Dragonfly Energy is more than just a battery company because it really is a technology and innovation company. Our focus is certainly batteries right now in
terms of how we innovate. That new battery packs, new battery cell manufacturing processes and the associated products that can be developed.
 
Really what we're trying to do is solve problems having to do with how we make energy, with how we make electricity, especially in the United States, but
globally. What most people don't realize about renewable energy is that we're not actually limited by the cost.
 
We're limited by the intermittency of renewable energy, of the sun, of the wind. That's why we have to do batteries.
 
Wade Seaburg, Director of Business Development & Sales – Dragonfly Energy
Dragonfly Energy, to me, is a cutting-edge technology company that's developing energy storage solutions that allow wind and solar to compete with the
levelized cost of coal and oil and gas, the ability to stay out there longer, the ability to, as we say, get out there and stay out there. That's ever more in need
now than it ever has been.
 
John Marchetti, Chief Financial Officer – Dragonfly Energy
What’s interesting is, lead acid batteries have been around for 150 years and there really hasn't been much of a change since, you know, AGMs were
introduced in the seventies. You look at the replacement opportunity set and it's enormous.
 
Voice Over 2
Looking towards what was needed in the world of energy and storage, Dragonfly Energy and its consumer brand, Battle Born Batteries, came into the
industry with the ideal replacements for traditional lead acid batteries ... and completely changed the way the RV, marine, and off-grid customers powered
their lifestyles.
 
Sean Nichols, Chief Operations Officer – Dragonfly Energy
What we do at Dragonfly Energy today is we assemble battery packs. We market them to consumers and OEMs for different applications through our Battle
Born batteries and through the Dragonfly site. Alongside of that, we offer full systems. We offer inverters and solar charge controllers, solar panels,
everything that goes along with it. The reason that we do this is it gives us a better look at the industry so we can understand how things are evolving in the
energy industry.
 
We're on the front lines of micro off grid systems, basically what I would call them, in mobile power solutions and fixed buildings as well. Now what we've
done is we're driving that conversation toward actual larger scale applications, whether it's emergency backup power or industrial power, we've developed a
deep understanding for and become experts at over the years. We can apply this to larger systems. And that's where our new battery technology will come
into play. We will start to do these larger systems and displace lead acid and even displace other types of lithium battery that are in play today.
 

  Page 2



 

 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
What excites me most about what Dragonfly is working on is I'm a scientist at heart, and through Dragonfly I have the opportunity to deploy technology that
I'm developing to basically solve problems that need to be solved, particularly when it comes to electricity production.
 
It gives us the opportunity to deploy technology that we're developing in-house that will make a positive impact on the world.
 
Ryan Hopkins, Director of Engineering & Automation – Dragonfly Energy
Honestly, we want to be the number one battery supplier for clean energy systems. That is really what makes Dragonfly Energy special. The most exciting
thing about Dragonfly Energy is knowing that at the end of every day, I've done something that moves us closer to a greener and more sustainable future.
 
Dr. Vick Singh, Director of Research & Development – Dragonfly Energy
I think it's that combination of having revenue and a strong brand and product line to fund innovative and, you know, potentially world changing technology
that makes it different than most battery companies, if not any battery company out there.
 
Voice Over 3
With the research and development Dragonfly Energy has been able to do since the very beginning, we're not just entering the world of solid-state technology
but are focusing on such a technology that the world has never seen before--one that the world of renewables and energy storage is in desperate need of.
 
John Marchetti, Chief Financial Officer – Dragonfly Energy
Most other solid-state technology companies are all focused on the electric vehicle market. There is really none other than I can think of off the top of my
head that are solely focused on the storage market. What Dragonfly is really focused on from a solid-state perspective is so unique and it allows, I think, for a
tremendous opportunity because it's an area of the market that I think is wildly important and has largely gone underrepresented as we've been focusing more
and more as an industry and as a society on EV.
 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
It's not just the Holy Grail for electric vehicles. It actually is a critical solution to the widespread deployment of lithium ion batteries, where in one case, you
might worry about flammability with a liquid electrolyte, but if it's solid, that problem goes away.
 
Sean Nichols, Chief Operations Officer – Dragonfly Energy
There is no renewable energy grid. And in order to do that, you need a very safe, cost effective battery solution. And our solid-state battery is going to be
made here in the United States. It's going to be very cost effective in manufacturing, and it's going to be non-flammable.
 
You can't get safer than that. So now you'll be able to put this in every building in America and in many other countries too. That's the difference for us. The
solid-state battery technology that we're developing is a real game changer for us and for the planet.
 
Voice Over 4
Dragonfly Energy, revolutionizing energy storage to build a greener future.
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Denis Phares, Chief Executive Officer – Dragonfly Energy
Welcome to Dragonfly Energy Corp.’s Analyst Day. I am Dr. Denis Phares, CEO of Dragonfly Energy. Thank you to everyone for joining us.
 
Dragonfly Energy is a company born to make a significant and positive impact on the environment. Since the very beginning, it has been my mission to
advance renewable energy technologies and change the way we look at green energy storage, an area that has virtually stagnated the advancement of
widespread renewable energy adoption. And now, here we are–developing and advancing revolutionary technology to make meaningful change.
 
During today’s Analyst Day, we’ll be hearing from many members of our executive team as we dive deeper into Dragonfly Energy, where we’ve been, and
what we envision for the future. We will speak about how we got to where we are today, bringing our current technology to the market and completely
flipping the industry upside down, displacing lead-acid batteries for consumers and rapidly growing in OEM markets. I will break down, specifically, how
our line of lithium-ion batteries work and the pride we’ve had as a company designing and assembling them right here in the USA. And lastly, but most
importantly, you will hear about Dragonfly Energy’s R&D efforts, robust patent profile, and our ultimate goal of revolutionizing grid storage with an All-
Solid-State-Battery.
 
On May 16, 2022, Dragonfly Energy announced our intention to publicly list on Nasdaq through a business combination with Chardan NexTech Acquisition
2 Corp. This is a very exciting time for our company. We believe this transaction will better position the company to grow and advance further on our
journey.
 
With that, I would like to express our team’s enthusiasm about this partnership with Chardan NexTech Acquisition 2 Corp. We believe we absolutely found the
right partner to help us deliver on our goals.
 
To start us off, it is my pleasure to introduce Jonas Grossman of Chardan NexTech Acquisition 2 Corp.
 

 
Jonas Grossman, Chief Executive Officer – Chardan NexTech Acquisition 2 Corp.
Thank you, Denis.
 
I’m Jonas Grossman, CEO and Director of Chardan NexTech Acquisition 2 Corp. I’m thrilled to be here today for Dragonfly Energy’s first analyst day.
 
By way of background, Chardan NexTech Acquisition 2 is Chardan’s 7th managed SPAC and represents one of 15 Chardan sponsored or co-sponsored
SPAC’s over the course of the past two decades. Chardan is uniquely positioned as one of the most active participants in the SPAC space having served as
sponsor, underwriter and advisor across more than 130 transactions. This gives us extraordinary insights into what makes for a great SPAC target.
 
When we launched Chardan NexTech 2, we sought a target with disruptive technology that would yield a long-term benefit to society. In Dragonfly Energy,
we believe we have found the company that fits this search. Dragonfly is a leading energy storage company whose cutting-edge technology is enabling the
replacement of lead-acid batteries and facilitating the creation of next generation solid state batteries to address tomorrow’s energy storage needs.
 
Taking this a step further, there are several key points, not only around Dragonfly, but around the energy storage ecosystem as well, which helped formulate
our investment thesis:
 
First: Profitable Growth. Dragonfly has grown revenues over 100% annually over the past three years to $78 million in revenue in 2021, enabling 17 quarters
of positive adjusted EBITDA since 2017. We expect it to hit over $250 million in revenue in 2023 with adjusted EBITDA of $41 million.
 
Second: Attractive Valuation. We believe the merger valuation represents a compelling entry point for investors with 2023 projected revenue and EBITDA at
approximately 20% and 40% respective discounts to comps.
 
Third: Large Addressable Markets. The company’s existing and relevant adjacent markets represent a total addressable annual market opportunity of
approximately $85 billion.
 

  Page 4



 

 
Fourth: Technology. Over the past nine years, the company has developed what we believe has the potential to be a highly disruptive, proprietary, patented
solid-state technology that will enable renewables to be cost competitive with fossil fuels. We expect the commercialization of this technology to occur in
2024 and it is not represented in our forecasted numbers. Some call solid state the Holy Grail in battery technology. We agree. If the company executes on
this, we see tremendous upside that, again, is not in our base case forecast.
 
Fifth: Sustainability. I hope one key takeaway from this Analyst Day is that folks recognize that Dragonfly Energy is razor focused on delivering
environmentally impactful solutions for energy storage. At Chardan, we also have a mission to partner with companies that will generate compelling returns
to shareholders through delivering long term benefits to society.
 
Sixth: Visionary Leadership. The management team at Dragonfly has a proven track record of execution and success. With a unique approach of combining a
commercial product launch while investing heavily in internal R&D as a young company, the team has shown itself to be immensely creative.
 
Seventh: Strategic Investment. On July 12th, THOR Industries, the largest manufacturer of recreational vehicles in the world, announced a $15mm
investment in Dragonfly and a commitment to move towards an exclusive supply relationship across its over 140 brands. THOR represents over 40% of the
RV market. This strategic relationship underpins Dragonfly’s distinct leadership position in the RV space. We believe they will replicate this success across
other adjacent verticals in the years to come.
 
For some background on the transaction, Chardan NexTech Acquisition 2 Corp. completed its $126.5 million initial public offering on August 13th, 2021,
and it trades on the Nasdaq under the symbol ‘CNTQ’. As Denis mentioned, on May 16th, 2022 we entered into a definitive business combination with
Dragonfly Energy Corporation, where upon closing, the combined company is expected to be listed on the Nasdaq under the new ticker DFLI.
 
Dragonfly Energy’s pro forma enterprise value is estimated to be $501 million. In addition, embedded within the transaction is a strong incentive earn-out
structure, with an additional 40 million shares to be released to existing Dragonfly shareholders pending the achievement of meaningful financial and share
price thresholds. The first earn-out milestone is delivering at least $250 million in revenue and $35 million in operating income for the 2023 calendar year.
The second two milestones are share based performance above $22.50 and $32.50 per share representing strong returns for investors in the deal. All
Dragonfly shareholders are expected to roll-over 100% of their equity.
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In addition to the approximately $128 million of cash-in-trust (subject to stockholder redemptions), the transaction is supported by an additional $245 million
of capital, comprised of a $75 million senior secured term loan maturing in 2026 led by Energy Impact Partners (refinancing existing debt and bringing
approximately $30 million in new capital to Dragonfly and $5 million dollars from Chardan in the form of a $5 million equity pipe investment at $10.
Chardan has also committed to a $150 million equity facility to be available post-close. The transaction is expected to close in the second half of 2022 with
proceeds to be used to fund the acceleration of Dragonfly’s existing business, the commercialization of its all solid-state technology and the repayment of
debt.
 
I’d like to thank you all for joining us today and express my excitement to have Dragonfly Energy take you along their journey.
  

 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy

The growth of Dragonfly Energy was really due to the fact that we put out a product that satisfied the needs of a lot of consumers. For us, it was the RV
business. Basically, folks hated their lead acid batteries.
 
We knew that we put out a product that basically addressed the issues that lead acid batteries created. You know, when you mix that with a rapidly growing
industry like the RV business, you know, strap yourself in.
 
Voice Over 1:
So how does a small battery company in Reno, NV take on industry titan? By identifying a problem and developing a solution that is powerful, safe, and
reliable. And that's exactly what Dragonfly Energy did.
 
Through relationships with influential customers and industry-leading OEMs, organic grassroots campaigns, and shedding light on the pitfalls and dangers of
traditional lead acid batteries, we completely flipped the industry upside down. Since 2018, we've sold over 175,000 of the most popular deep cycle lithium-
ion batteries on the market and rapidly grew the Dragonfly Energy and Battle Born Batteries brands.
 
Sean Nichols, Chief Operations Officer – Dragonfly Energy
I think people got really excited about the products that we offer because they really changed the life they were living. I think that in our being an off-grid
power and marine solutions, you know, getting rid of lead acid batteries was a real pain point for people.
 
They didn't realize there was anything better out there. Once they started tuning into that, you know, it was it was an exciting opportunity for us to grow the
company and also change their experience with the activities they were doing with our batteries.
 
John Marchetti, Chief Financial Officer – Dragonfly Energy
Understanding what it is that customers are ultimately trying to solve for is how then you're going to design the product I think.
 
Sean Nichols, Chief Operations Officer – Dragonfly Energy
You know, we started this company from the ground up, we started as a base and so on, you know, one or two batteries a day and now we sell thousands. It's
you know, it's been an exciting opportunity to see the company grow.
 
The brands are well received not only as our products are one of the best out there. Also, the customer service, the customer experience that we bring to the
table really makes a big difference. And people decide to purchase from us. They get the support that they need.
 
John Marchetti, Chief Financial Officer – Dragonfly Energy
What's really unique, I think, is the way the Battle Born brand itself took off.
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Josh Miller, OEM Product Manager – Dragonfly Energy
Now we are fielding hundreds of calls a day from various verticals, various end users in markets that you wouldn't have dreamt of that want to utilize what
we do best.
 
Voice Over 2:
For years, the RV industry was limited in where it could go and what customers could do, using outdated and dangerous technology. Dragonfly Energy's
consumer brand, Battle Born Batteries, was an early mover and was at the forefront of the industry's transition from lead acid to lithium ion and remains one
of the highest rated and most reliable lineups of LiFePO4 products on the market.
 
Non-toxic, lighter weight, longer lasting, and safer, these batteries have not only improved customer experiences, but have powered their lifestyles.
 
Voice Over Comments
 

● Switching over to lithium has been a game changer for me.
● This day i'm amazed at the power you get from them
● We moved to lithium ion because we could store 3 times as much energy for half the weight
● And you can just trust you're not gonna run out of battery
● If you can choose just one word, it’s about freedom
● Its true man, lead is dead
● I’m able to power 3 house, 2 garages and a full-blown machine shop completely off the grid
● It has given me a competitive advantage using battle born batteries
● This is one of the few companies I've ever dealt with that all their promises came true
● It’s a win-win when you go with battle born batteries
● Battle born is awesome

 
Josh Miller, OEM Product Manager – Dragonfly Energy
I mean, at the end of the day, when we get customers to talk about, can I do this?
 
The answer is uniformly yes. I mean, you can absolutely change the way that you camp, the lifestyle and leisure in the way that you do it with the addition of
what Dragonfly and Battle Born have brought to it.
 
John Marchetti, Chief Financial Officer – Dragonfly Energy
And ultimately, again, it kind of comes full circle to that's where being a battery technology company and not a battery importer makes a big difference by
being able to take that feedback from customers and turn that around into product development is a is something that I think is pretty unique to us in the
industry.
 
Sean Nichols, Chief Operations Officer – Dragonfly Energy
The way we approached the RV industry was very, very well planned. We wanted to educate early adopters about the benefits of the technology and drive the
business back to the dealerships while at the same time educating the OEMs.
 
And that was the reason for the dual branding situation. And we positioned ourselves on both sides of the market. Now they're meeting in the middle and it's
been very successful. And I'd say that, you know, we have full penetration in that market based on our techniques and tactics.
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There's not anyone out there that has an RV or is an RV manufacturer that hasn't heard of our products.
 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
Battle Born is definitely the market leader in RVs, and we need to continue that momentum. And you never rest on your laurels. We never have. I mean, we
don't intend to and we're going to go far beyond, you know, the technology that we have now.
 
We're going to continue to expand. We're going to continue to automate. And, you know, that's going to not just allow us to remain the market leader in RVs,
but we're going to become the market leader in adjacent markets as well.
 
The lead-acid battery replacement market is enormous, and we intend to lead that charge in replacing lead acid batteries.
 

 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
We have solved a significant problem in consumer energy storage within the off-grid, RV, and marine markets already. We’re overcoming hurdles in the
industrial energy storage industry. And tomorrow, Dragonfly Energy is creating a solution for distributed or micro-grid storage. There has been, and is, a
toxic lead-acid problem in every one of these sectors and providing a replacement to make a significant, positive impact is our ultimate vision.
 
Dragonfly Energy is a lithium-ion battery technology company and from the beginning, the mission of the Company has been to reduce the cost of energy
storage. The costs of renewable energy sources like solar and wind are low enough that they are already cost competitive with generating electricity from
burning fossil fuels. However, the intermittency of these sources complicates their widespread deployment onto the electrical grid. The solution is an energy
buffer that stores energy when the sun is shining or the wind is blowing, and delivers energy when these sources are inactive. We wanted to make a battery
that, when combined with the costs of renewable energy, was still cost competitive with fossil fuels, while being easily distributed, and facilitating the smart
grid of the future.
 
Between where we stand today and the ultimate goal of revolutionizing grid storage, there are numerous markets that would benefit from existing lithium-ion
battery technology. A significant portion of these markets rely on traditional lead acid batteries.
 
As a technology company, we are focused on bringing future solutions to the market to solve these critical environmental and infrastructural issues. But what
truly differentiates us from the majority of tech companies out there is that we are already revenue generating today with products that also help solve
environmental issues! This strong brand of products we designed for both the DTC and OEM markets provided us the opportunity to fund our own R&D
while continuing to grow in our existing businesses. This R&D will allow us to develop groundbreaking technology that will help make an even bigger
positive impact on the environment and further our mission of storing intermittent renewable energy to displace the use of fossil fuels.
 
We began this by establishing our headquarters in Reno, Nevada. This was by design, as there is a lot of lithium in the ground here available for our future
use, as well as a lot of solar and wind. We went to market with two brands; the first brand, Dragonfly Energy, was reserved for our Original Equipment
Manufacturing, or OEM, customers. And the second was a direct-to-consumer, or DTC, retail line of deep cycle lithium-ion battery storage systems that we
branded Battle Born Batteries, named after the battle born state of Nevada.
 
The lead-acid markets we initially targeted, which included RV, marine and off-grid solar, were ripe for a change. The Battle Born brand took off quickly as
we informed our customers about the benefits of switching from lead acid to lithium-ion, which not only included safety benefits, but provided additional
power and improved performance. And our customers loved it.
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Along with the technology we had brought to the market came the need for upgrades to the electrical system in general, including accessories like chargers
and inverters. And for many applications we wound up selling accessory products to aid in the transition from harmful lead acid batteries to our replacement
solutions. Dragonfly Energy and Battle Born Batteries became large resellers of accessories, and we are full system integrators.
 
We also brought on Wakespeed® Offshore, acquiring their assets and intellectual property portfolio and strengthening our advanced technology offering for
our customers and manufacturing partners.
 
Our products were tested and proven to perform in intense DIY applications like overland and marine, and we developed a strong reputation for reliability
and durability. It was thanks to this reputation, that OEMs knew they could trust our product, and in turn, that skyrocketed as well. Dragonfly Energy entered
partnerships with major RV manufacturers, such as Keystone RV and Airstream, making our lithium-ion batteries available to the masses, both through
dealerships across the country and as factory standard and installed equipment.

 

OEM Business & Testimonials
 
Voice Over - Intro
We've built trust with DIY-ers, sailing enthusiasts, both on and off-road adventurers. Our proven track record in the aftermarket has led us here--to
partnerships with some of the industry's leading OEMs. Through strategic OEM Partnerships, our Battle Born and Dragonfly Energy batteries are now
available to the masses through dealerships across the country and as factory standard and installed equipment.
 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
I think the Battle Born brand gave the industry a shot in the arm. Battle Born came out focusing on the aftermarket. And all of a sudden everyone had a
lithium ion battery on their RV and it didn't come from the factory. And that's when the OEM customers started to realize that this is what the customers
actually want. So we need to start thinking about how to get this on the line.
 
Wade Seaburg, Director of Business Development & Sales – Dragonfly Energy
Our customer base has really embraced the power that lithium is able to give to them over traditional LEAD-ACID batteries, as we've proven it in the direct
to consumer marketplace. We've grabbed the attention of the OEMs. once we got Airstream, that iconic brand, right?
 
Then we landed Keystone as an early adopter and one of their big solar packages. And we had landed Tiffin Motorhomes and we landed a number of other
RV companies and had a big OEM footprint.
 
Then we knew we were hitting that sweet spot.
 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
We work closely with a number of customers, especially Keystone RV, who, you know, in terms of innovation… Keystone RV did something that really
hadn't been done before, which is put batteries on the line in shipping to dealerships with batteries on, you know, on the RVs.
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And they put Dragonfly batteries on the RV. So we gave the aftermarket a shot in the arm and we changed how RVs are built in Elkhart.
 
Jeff Runels, President & CEO – Keystone RV
Any time you partner was with anyone you want to use the best and Dragonfly's already got such a great new industry. We actually had customers who were
referring us to them, and so that's a really good indicator. One of the things we always talk about is our customers drive what we do, and so that's kind of how
the relationship started. You know, they're able to help us not only develop and innovate, but also market. And so it's just worked really well.
 
Sean Nichols, Chief Operations Officer – Dragonfly Energy
That relationship has grown tremendously. Now we're the exclusive lithium [battery] supplier for Keystone RV, which was a great opportunity for us. It's, you
know, because of that initial relationship, we run an old-fashioned business.
 
We actually care about the people we deal with and that that goes a long way in the relationships that we built.
 
Josh Miller, OEM Product Manager – Dragonfly Energy
We value the relationship that we've had with Keystone because we also realize when that big gorilla starts to do stuff, the rest of the OEM space takes
notice.
 
And so when those guys start to break down these preconceived ideas that you can't ship units with batteries and they're doing it and doing it successfully and
the dealers are really happy, then everybody's going to come chasing and they're already that far ahead.
 
Wade Seaburg, Director of Business Development & Sales – Dragonfly Energy
That says a lot about our product, right, from a quality perspective of the ability to fulfill the demand. I mean, Keystone makes that many units and we're
going to be able to fulfill that demand, and still have capacity for all of our other customers and growth because we're not stopping there. Right. We're
pursuing lots of other verticals, material handling, the rail market…the marine market - we're getting more entrenched there. Any place where a lead acid
deep cycle battery is used today is a great application for our batteries.
 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
Our OEM business is really important to us. It gives us credibility. It's the type of business that you can't just get by basically importing a product and
slapping the sticker on. We get scrutinized. You get an OEM customer to buy our product.
 
They will come out and visit our factory. They will ensure that we are able to deliver. We cannot miss a delivery because then they're out of production. To
get OEM business means that you know. We're one of the big boys.
 
Sean Nichols, Chief Operations Officer – Dragonfly Energy
I think as the company matures, you know, as the market matures, we're going to be installing more and more lithium at factories. The aftermarket for RV is
still huge. It's 11 million RVs on the road in America today. So our OEM relationships are paramount for this company as we grow those to continue to grow
the company and diversify the sales pipeline.
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So we have a unique ability to develop strong OEM partnerships, and you look back at the way our relationships with Keystone RV and Airstream have
developed over the years, it got so strong, it garnered the attention of their parent company Thor Industries. They came to visit Dragonfly Energy because
they are excited about what we are doing. As a matter of fact, they’re so excited about what we’re doing they made a $15 million investment a few weeks
back into Dragonfly Energy, because they believe in our ability to not only change an industry but change the course of the planet.
 

 
Whiteboard Video: Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
 
To really understand where we are as a company and where we're headed in terms of the technology. Let's take a step back and talk about the fundamentals of
lithium ion batteries.
 
A lithium ion battery is an electrochemical cell that consists of a cathode and an anode.
 
The cathode is a piece of aluminum foil with some type of lithium salt coated on top of it. In our case, this lithium salt is lithium iron phosphate or L I F E P
O 4. The anode, which is the negative side of the battery, is comprised of a piece of copper foil with graphite coated on it.
 
Graphite is C6 and in between there's a thin plastic separator, typically polyethylene, polypropylene, and this entire structure is filled in with a liquid. This
liquid electrolyte has a lot of lithium ions inside of it (Li+). Now when you charge this for the very first time, you're basically pumping electrons from the
cathode to the anode.
 
And when the electron comes off of the cathode, the lithium iron phosphate becomes a lithium ion, plus the electron that gets pumped out, plus iron
phosphate. And that's what's left behind on the cathode.
 
The lithium ion that came out basically migrates through the electrolyte towards the anode or the graphite on the negative side and recombines with the
electron that's been pumped through the charger and now the lithium ion plus the electron reacts with the graphite to form a lithiate graphite. And when this
cycle is complete and then the battery is fully charged. As the battery discharges, the reverse reaction happens. The lithiate graphite becomes graphite with
the lithium ion and an electron. The electron is discharged through the load and then re combines with the lithium ion that has migrated the opposite direction
through the electrolyte and then reacts with the iron phosphate to reform lithium ion phosphate.
 
At that point, the battery is discharged.
 
A lead acid battery is also an electric chemical cell. In its discharged state both the anode and the cathode are composed of lead sulfate and the electrolyte is
sulfuric acid. And within the electrolyte, protons or hydrogen ions are allowed to move back and forth between the electrodes. As the battery is charged,
we're pumping once again electrons from one side to the other. And on the cathode what's formed is lead oxide and on the anode pure lead metal is formed
and the electrolyte becomes very rich in sulfuric acid. So you can see that in a lead acid battery, there's quite a bit of both lead and sulfuric acid that are
required in order for this electrochemical cell to function.
 
Well lead is highly toxic and sulfuric acid is highly corrosive.
 
There’re a couple fundamental differences between how a lithium ion battery works and how a lead acid battery works, even though they're both
electrochemical cells.
 

  Page 11



 

 
So, because of these fundamental differences between our lithium ion batteries and lead acid batteries, our batteries are safer, longer lasting, lighter, more
reliable.
 
And that's why we say for deep cycle applications, LEAD is a dead.
 

 
Sean Nichols, Chief Operations Officer – Dragonfly Energy
 
I am Sean Nichols, the COO here at Dragonfly Energy, where I lead our Operations, Sales, Marketing and go-to-market functions.
 
For many years, we’ve been saying that ‘lead is dead’ because traditional lead-acid batteries are an environmental nightmare!
 
Are you aware that nearly 900,000 die each year on this planet due to lead exposure?
 
And 1/3 of children on this planet are suffering from lead poisoning...
 
and $1 trillion in costs is estimated to be lost in productivity each year due to lead exposure.
 
And today, approximately 85% of the lead that's consumed globally is used to make lead-acid batteries.
 
Lead is toxic and the world is suffering because of it. But we’ve had enough and know that it doesn’t have to be that way. Dragonfly Energy is here, with our
cutting-edge technology, to displace lead-acid batteries, offering a superior solution to this antiquated technology through our conventional lithium iron
phosphate-based batteries, and enabling the widespread conversion to green, renewable energy.
 
Unlike lead-acid, our lithium-ion batteries are environmentally safe and non-toxic. They last 10 times longer than the incumbent technology and provide two
to three times the amount of power in the same amount of space. These batteries are one fifth the weight, a significant advantage in almost every application.
You can charge these batteries up to five times faster than lead-acid, and there's literally zero maintenance. These batteries are impressively powerful.
 
Our customer needs and satisfaction have been a key driver of our innovation. We were the very first company to launch cold temperature charging
protection in our battery management systems. This was essential to helping our customers protect their investment in our batteries. We took that concept a
step further and made a proprietary internally heated battery, which has become the standard with our OEM RV partners, and we have several other
technology and product innovations planned over the coming quarters. Today, our customers recognize that these batteries cycle thousands of times more
than the incumbent lead-acid technology, and we have strong brand recognition and are known for our product quality, reliability, and strong customer
service.
 
Now, let’s take a few moments to discuss our proven go to market strategy. We utilized a dual branding strategy, launching Dragonfly for the OEM market,
and Battle Born Batteries on the direct-to-consumer side.
 
Through our namesake brand, Dragonfly, on the OEM side we have built strong brand partnerships with some of the largest RV companies in the world
including Thor Industries through their Keystone and Airstream brands, as well as the REV Group through Midwest Automotive and Renegade. In fact, we
recently announced that Keystone entered into an exclusive agreement to provide Dragonfly Energy batteries as standard or optional OEM equipment on
every Keystone RV. In addition, Dragonfly batteries will be sold for aftermarket purchase exclusively through authorized Keystone RV dealers and service
centers.
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On the DTC side, through our Battle Born Batteries brand, we work with some of the largest dealers and resellers in the industries that we focus on today,
which include RV, marine and off-grid markets. And the aftermarket opportunity in marine and RV is huge. For example, there were over 11 million RVs on
the road in America as of 2021, and lithium-ion, as a whole, has only penetrated roughly 10% of that market. The penetration in the marine market by
lithium-ion is even lower. So, there remains a tremendous growth potential over the near-term in the existing markets we serve.
  
And we are expanding into new areas, entering the industrial equipment and solar integration markets, as well as focusing on work trucks, and emergency
and backup standby power markets; with plans to later move to telecom and data centers.
 

 
New Markets Video w/ Testimonials
 
Voice Over 1
For decades, lead acid batteries have been the go-to technology for energy storage across a number of industries, but there has been a large gap in
technological advancements and these industries struggle because of that. The need for safe, efficient, and cost-effective energy storage is a pain point for
markets across the board, and Dragonfly Energy is here to take storage to the next level.
 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
There are a lot of markets right now that are still dominated by lead acid batteries. It's the go to technology for deep cycle storage right now. We are going to
displace that. We are talking data centers and railroads and forklifts and, you know, emergency vehicles.
 
The list goes on and on. Ultimately, this is a, you know, tens of billions of dollars in terms of accessible market.
 
Sean Nichols, Chief Operations Officer – Dragonfly Energy
Every single one of those markets are a target for us now with our well-known UL listed product. We want to go to those markets and expand this business
and push lead acid out as a solution. Along the way we're going to continue to build our footprint and our expertise so when we have our solid-state battery
cells ready to go to market, we'll have the right products developed from day one.
 
Wade Seaburg, Director of Business Development & Sales – Dragonfly Energy
The other markets that we're looking at, they've never included a battery in their builds. Like if you look at material handling and you look at work trucks,
they've never included a battery in that build. That battery's always been put in after the fact at the dealer at the point of use.
 
And it's because of deficiencies that are inherent with lead acid technology. The shelf life is bad, and they're toxic. So, OEMs that are building the piece of
equipment don't want to keep them and their factory floor.
 
Well, lithium checks all the boxes and it allows that OEM to be able to put the battery in the vehicle at the time of manufacturing.
 
You know, security is a big issue now, right? There’re whole businesses around putting a camera up in the sky. Well, there has to be powered in some way.
And so now we put lithium batteries into those applications and that use case just got extremely better for the tenant.
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Now we've expanded into the industrial solar side of our business and everywhere where you see a solar panel up, up on a pole, on top of pole or side of pole,
mount with a little box that has a battery buried in it and a controller for a timer, for a radar detector, for a license plate reader, for a camera, whatever the
appliances that's being powered by the battery and by the solar panel, we are able to build a much better return on investment and business case for lithium
batteries than ever before.
 
The possibilities are endless and with our engineering team behind it, innovating and developing those custom solutions for OEMs, that's where we really
shine and that's something that we have that our competitors don't.
 
Voice Over 2
The future is wide open for what Dragonfly Energy can do with its advanced technology and now is the time to enter those markets, bringing solutions to the
table that will completely change the way we look at energy storage ... the way we power lives.
 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
Everything that we've done to date has set the stage specifically for this kind of expansion. We grew so fast and this is basically just a continuation of our
growth.
 
Josh Miller, OEM Product Manager – Dragonfly Energy
Here's what our current set of batteries can do for you. Here's what our future set of batteries could do for you. And ultimately, what do we need to do to
provide solutions to end markets that you almost didn't realize existed?
 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
I consider these new markets a stepping stone to grid storage. You know, ultimately, we're trying to revolutionize the grid, which is a literally
$1,000,000,000,000 market. So how do we get there? Will we displace lead acid batteries in all these markets on the way to making the battery that will
ultimately be present in every home?
 

 
Whiteboard - Storage vs EV Video
 
Dragonfly Energy is very unique in its focus of lithium ion batteries on storage. Typically, lithium ion batteries are thought of as an electric vehicle battery,
but electric vehicle batteries are actually quite different.
 
They're different in their requirements. They're different in their performance. And I want to talk a little bit about the differences between our lithium ion
batteries and electric vehicle lithium ion batteries.
 
On our lithium-ion batteries, the cathode, which is a lithium compound coated on aluminum foil, is composed of lithium iron phosphate or L F P.
 
An EV battery requires much more energy density and, therefore, cathode compounds that are more energy dense, typically NMC with heavy cobalt and
nickel.
 
The energy density of an NMC cell makes it very well suited for propulsion or an electric vehicle battery.
 
A liquid electrolyte inside a battery is organic and reacts strongly with oxygen, and one thing that's critical to note in this chemistry is the oxygen bond,
which is much looser in NMC than in LFP.
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This is where you could get thermal runaway, or an explosion, when that oxygen reacts with that liquid electrolyte at high temperature, something more
likely to happen in an NMC cell than a much safer LFP cell.
 
A couple other things to note:

- is that since NMC operates at a higher voltage, it reacts more with the electrolyte at the cathode and therefore ages the battery more as well. It's less
stable at the cathode.

- And finally, since LFP is a larger molecule in general, it can last a lot longer as it swells and shrinks when the lithium ion goes in and out upon
charge and discharge.

 
So while nickel and cobalt based cathodes create really good electric vehicle batteries, our focus on lithium ion phosphate provides us with a chemistry that's
very well suited towards the storage applications that are critical for our markets.
 

 
Dr. Vick Singh, Director of Research & Development – Dragonfly Energy
 
As our sales grew in the RV, marine and off-grid sectors, we were able to fund our R&D efforts that focused on cell manufacturing innovation. We have a
robust patent portfolio, with over 40 granted and pending patents. We have continued to innovate and we have focused our patented manufacturing processes
on creating an All-Solid-State-Battery. In pursuit of this we have already begun construction of our solid-state cell pilot line, with a goal to start cell
manufacturing here in the U.S. over the next 12 to 18 months. And it is worth noting that our future aspirations are not related to electric vehicles. We are
focused longer-term on grid storage. We want to make a storage battery that will facilitate the adoption of a smart grid, with a battery deployed in every home
or business, on or off the grid. These new storage batteries require low manufacturing costs, long cycle life, and non-flammability, which are all
characteristics of our patented All-Solid-State-Battery technology and manufacturing processes. This is fundamentally different than an EV battery which
requires fast charge times and extremely high energy density.
 
Between where we stand today and the ultimate goal of revolutionizing grid storage, there are a lot of markets which are still largely dominated by lead-acid
batteries, including telecom, data centers, emergency vehicles, work trucks, forklifts, solar integration projects, and more. Today we are recognized as not
only the experts in lithium-ion batteries, but on entire lithium battery systems. The markets we are in now, which include the RV, marine and the off grid solar
storage markets, are not small, with a combined $12 billion-dollar annual U.S. TAM. When you combine all the markets that are poised to displace lead-acid
with lithium-ion in the markets we are focused on, the potential U.S. TAM is expected to expand to a much larger $85 billion by 2025.
 
Today, Dragonfly is ready to not only further deploy its technology but is also poised to enter some downstream vertical markets, markets which would
benefit from the implementation of our future solutions.
 

 
John Marchetti, Chief Financial Officer – Dragonfly Energy
As both Denis and Sean have highlighted, Dragonfly has established itself as a leading provider of lithium-ion battery solutions across a wide variety of
storage applications. Not only are we a technology and brand leader in these markets, but we bring a well-established track record of strong revenue growth
and profitability, setting us apart from many of our competitors and peers.
 
In 2021, Dragonfly delivered $78 million in revenue and Adjusted EBITDA of $8.7 million, both representing an 80%+ CAGR since 2018 and our fourth
straight year of profitability. We have had a strong start to the year, with first quarter revenue of $18.3 million, an increase of 17% year-over-year, putting us
on track to meet our fiscal 2022 forecasts.
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And I want to stress that the key drivers to our growth projections for both 2022 and 2023 are the expansion of our existing OEM business and the
acceleration of our direct-to-consumer segment given the investments we are making. Our current forecasts do not include the expected benefits of the solid-
state cell technology that we are continuing to develop and which we expect to begin commercializing in 2024.
 
So, let me take a few minutes to discuss our OEM and DTC growth expectations in a little more detail.
 
In terms of our OEM business, 2022 represents a significant inflection point that the industry has been working toward for many years as historically RVs
were delivered to dealers with no batteries on them at all. This practice is now changing with many OEMs offering batteries as either a standard or optional
feature on a number of models. For our 2022 and 2023 OEM forecasts specifically, growth is tied to increased traction with legacy customers, these are
relationships that we have today, not customers that we need bring on board in order to meet these projections. Additionally, our forecast includes more than
a dozen OEM customers that are supplying us with visibility into their build forecasts which gives us a high level of confidence in our projections. And
lastly, we are experiencing growth in aftermarket sales through the various OEM dealer networks where our batteries are being stocked for after-market RV
service and lead-acid replacement.
 
And I just want to spend a moment and highlight how the recent announcement with THOR gives us even more confidence in our 2023 OEM projections.
THOR is the largest RV manufacturer in the world and represents approximately 42% of the US Market, not to mention the global opportunity. Today we do
business with 3 of the 17 brands or approximately one-third of THOR’s US revenue. So, this deal opens up the remaining 2/3 of
THOR’s US revenue, not to mention the more than 3,500 strong dealership network. So very excited about the opportunity in front of us with THOR.
 
On the direct-to-consumer or DTC side of the business, there are a number of factors contributing to our growth expectations:
 
First, we expect increased penetration within existing markets in line with historical performance and the trend of lithium-ion batteries increasingly replacing
lead acid batteries. Second, we are increasing our sales and marketing investments targeting new adjacent markets such as solar integration, work truck and
industrial equipment, where lead acid batteries are the incumbent storage technology, as these markets are ripe for our value proposition, and third, we will be
introducing new battery products later this year and in early 2023, such as new form factors, higher voltages and other product features, to address both new
and existing market opportunities.
 
Lastly, DTC revenue growth is also expected to benefit from increased accessory sales as customers are increasingly demanding more sophisticated systems,
rather than simple drop-in replacements, and we further develop our full-system design expertise, and expand our accessory and product offerings to include
a more comprehensive listing of third-party components.
 
While 2022 is a year of significant investment for the company, we do expect to continue to grow profitably and we forecast a return to a mid-teen adjusted
EBITDA margin in 2023 as our investments drive faster growth and, combined with our automation efforts, provides us with increased scale and expense
absorption.
 
Similar to most companies we have seen higher logistics and freight costs but we have controlled material costs and protected ourselves from supply
disruptions through a combination of long-term supply agreements and the establishment of a buffer inventory where we now carry at least 6 months of
critical components. Our pricing for these key materials are locked in through the remainder of 2022 and while we expect some variability in our gross
margin due to the mix between OEM and DTC, we expect it to remain in the range of 35% - 40% through 2023, in-line with our historical performance.
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So, in summary, Dragonfly has a well-established track record of growth and success. And the company boasts a strong, clear path to future growth sourced
from our existing business, as well as additional up-side expected to be provided by our All-Solid-State-Battery technology, which we expect will materialize
over the longer term.
 

 
Whiteboard - Solid State
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
So now that we've talked about a liquid electrolyte and the flammability associated with that liquid electrolyte, let's talk about an alternative to that. Let's talk
about a solid electrolyte and how that can be made into a much safer battery.
 
There is the cathode, either LFP or NMC, and then the anode, which has graphite. We don't actually need a liquid separator here at all ... as the electrolyte
itself, which is solid, allows transport of lithium ions back and forth between anode and cathode, acting as the separator.
 
There are a couple candidates for solid electrolytes. At Dragonfly Energy, we've focused on a composite
electrolyte that has both ceramic and polymers, and we've done this for two reasons.
One, the ceramic itself can't burn, allowing for as safe a system as possible.
And two, it optimizes the conductivity to achieve our desired charge and discharge rate for deep cycle storage applications, much shorter discharge rates than
what you'll see in electric vehicles.
 
In making traditional lithium-ion electrodes, you would have a slurry, made up of NMC or LFP particles, a binder, and a solvent to dissolve that binder that is
painted onto this roll of aluminum foil. The foil is introduced into a drying oven where the solvent, or NMP, slowly evaporates, leaving the binder behind and
LFP or NMC stuck to the foil.
 
This drying oven is huge and the NMP solvent is toxic and has to be reclaimed, making the process very time consuming and expensive. That’s what we’ve
replaced.
 
So what we do that's different is, instead of making a slurry, we have a dry powder coating process where we have an aerosolized dry powder that's composed
of both the binder and the electrode material, which could be LFP or NMC.
 
That powder is dry coated onto the foil, and can actually be done simultaneously on both sides.
 
Then, after a pressing step, what we have is an electrode that's ready for assembly into a cell without any drying needed.
 
What we discovered through this process is that as we're coating the electrode, we can coat a composite electrolyte directly on top of the electrode. So now
we have a layer of electrolyte on the electrode.
 
And since we're powder coating, we're growing these layers one particle at a time.
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Now what we have is a very intimate interface, a high surface area interface between the electrode and the electrolyte. This interface is critical in the
operation of the battery, getting the lithium ion out of the electrode and into the electrolyte.
 
This patented technology is what we do really well here, and it's what makes us different. And because it's chemistry agnostic, this can be used and licensed
for a wide variety of chemistries and, therefore, applications.
 
So while we are super excited about the solid state technology, we're not developing any new electrode materials, we're not developing any new electrolyte
materials, but we are inventing the processes that are required to make these cells on a mass scale. We're inventing scalable processes that will allow us to
feasibly produce solid state storage batteries in the US.
 

 
Solid State Technology and Manufacturing
 
Voice Over 1
The driving force behind solid state batteries has been electric vehicles, but Dragonfly Energy is focusing on something different—energy storage.
 
Dr. Vick Singh, Director of Research & Development – Dragonfly Energy
Dragonfly's solid-state technology is really unique because it attacks a problem that's, you know, very focused on one thing and one thing only. And that's it
will be nonflammable. We want a battery that doesn't need to charge necessarily in 15 minutes and discharge in Extreme C rates. For that electricity to be
cheap, it's much more important for that cell to actually last a very, very long time.
 
The innovative product that Dragonfly's really trying to bring to market is a non-flammable, solid state battery that can last thousands and thousands of
cycles. So, it only adds a couple of cents to the levelized cost of electricity over the lifetime of that pack.
 
John Marchetti, Chief Financial Officer – Dragonfly Energy
You think about what we're ultimately trying to enable, right. As a company, the vision is to really allow for as much... solar, wind, renewable energy sources
to be put onto the overall grid. And in order to do that, you've got to solve the problem of intermittency, right?
 
The wind isn't always blowing, the sun isn't always shining. All of those kinds of things. The challenge then becomes, well, how do you store enough energy
so that when the wind isn’t blowing and the sun isn’t shining, you've got it there to pull from.
 
But what you need for a really resilient grid is to have distributed storage, right? Have storage at every home, have storage at every business, have storage at
every, you know, building. And in order to enable that, you have to have a battery that's 100% safe. And you've got to have a battery that's cheap enough that
over its lifetime can then lower the cost of storage, enough that when you combine it with that generation of renewable energy can compete with fossil fuels.
 
What we're doing is very unique is that nobody's really focused on that. I like to call it the last mile piece of storage.
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Voice Over 2
Last mile storage has been a missing piece to the puzzle, the piece that allows us to store renewable energy and then use it in its entirety to power our lives--
at home, at work, anywhere. Dragonfly Energy is not only working to solve that problem but is making the actual cells to do so.
 
Sean Nichols, Chief Operations Officer – Dragonfly Energy
When it comes to making our own battery cells, it's not just an idea. We actually are already designing and building equipment to use on the pilot line itself.
We've got a team of automation experts, in-house robotics experts that are helping us develop this equipment in rapid pace.
 
When you're developing a new type of lithium battery, there is a process that has to be followed. First you go to lab scale, then you build an analytical lab or
use someone else's to analyze the material you have, what they call a prototype lab where you can maybe scale up some smaller size cells to make sure you're
making the right stuff and then eventually you need a pilot line, which is actually a full production, maybe not full scale size, but full production line where
you can actually produce the product that you want to use.
 
Then once you produce that, you can do longevity testing. So I think that pilot line is an important component in the timeline in creating a new lithium
battery. And so right now we are in the process of building out the facilities to launch a pilot line at our headquarters facilities in Reno, Nevada.
 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
It's a critical step for us because this is the first time we're really scaling the process. And we're doing it in a way that the cells that come off the pilot line will
be salable.
 
Voice Over 3
The patented process we continue to develop here at Dragonfly Energy has opened doors for us and this new technology. It's designed to be more efficient
than anything else on the market and it's cost effective, making widespread implementation possible.
 
Ryan Hopkins, Director of Engineering & Automation – Dragonfly Energy
Our patented solid-state cell manufacturing technology is very exciting. Two reasons one, manufacturing footprint is a lot smaller. What takes other
traditional cell manufacturers, really large-scale buildings and size, we're able to do it in roughly a quarter to a third of the entire size of what traditional cell
manufacturers do.
 
That gives us the ability to one, manufacture for cheaper cost, higher quality product. And it also we were able to get higher efficiencies out of these cells. If
we automate, it's one for me so we can have consistency and two for speed. We're looking at having rates that are much faster than traditional cell
manufacturing. That's really exciting because that means in a smaller footprint, we're able to get more batteries off the end of the line. We have a sealing
process. A packaging process. And all of these are completely automated and essentially hands free. We do that so we can maintain high quality and
sustainability and consistency of all of our products.
 
For our solid-state pilot line, we’re really hoping to accomplish the initial fully automated or fully scalable manufacturing line for solid state cells.
 
People have made solid state cells on research levels for small lab type batteries. We're taking this to manufacturing and industry level, and that is really
critical.
 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
So ultimately, when you want to compete on the world stage, it's important to have not just a good product, a better product, a unique product, but you also
need a cost-effective product. So, it's important to ensure that the manufacturing process lends itself to a low-cost solution, and we’ve really focused on that
when it comes to automating the process. We're looking at, you know, low yield, low operating costs, low capital equipment costs that all goes into the cost
of the product.
 
Voice Over 4
And the ultimate goal is to do it all right here in the state of Nevada. To vertically integrate and use materials from our home state to fully manufacture
lithium ion batteries here in the United States.
 
Dr. Vick Singh, Director of Research & Development – Dragonfly Energy
We're a Nevada company and our goal is to vertically integrate in the state of Nevada. That by definition onshores lithium ion battery cell production to the
United States. Here in Nevada, we have a lot of lithium in the ground, which is a very strong position to take advantage of the resources we have right here in
the state, create jobs and lower the cost of our product ultimately, because it'll all be vertically integrated within one United State. We've partnered with some
mining companies, we've signed an MOU with Ioneer so that we are prepared to have a lithium source to produce LFP for our own cells.
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Wade Seaburg, Director of Business Development & Sales – Dragonfly Energy
What excites me the most is the vertical integration and the ability for us to take lithium that's mined in the state of Nevada, turn it into a battery cell that is
the next generation of battery tech. We are going down a path that nobody else has done, and we're going to take raw materials that are straight out of the
earth underneath our feet. And we're going to be able to use that to better our lives and to create a more sustainable world.
 
Sean Nichols, Chief Operations Officer – Dragonfly Energy
We started designing our own battery packs and assembling them here in the States many years ago. But our mission all along was to actually make the cells
here in America. And we are very close to being able to execute that mission.
 
And that's why this opportunity to put our company in the public markets gives us the chance to really move that and accelerate that mission so we can
deliver this product to the market. Non-flammable US-made solid-state battery.
  

 
The Future of Dragonfly
 
Voice Over - Intro
The sun,
the wind,
water…
Power is all around us, and we're here to ensure using that power is possible ...
all of it. (Pause)
…even long after it's stopped producing.
 
What's to come is bright and sustainable when we can harness the power of renewables.
 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
The future of Dragonfly Energy is revolutionizing the grid.
 
Dr. Vick Singh, Director of Research & Development – Dragonfly Energy
We have a lot of new infrastructure and tools coming in that are going to help us advance our mission. So we've got new labs being built. We've got prototype
and pilot lines coming online.
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Ryan Hopkins, Director of Engineering & Automation – Dragonfly Energy
The fact that we can get safe, higher energy density, energy storage solutions opens up the realm for cleaner energy production, leveling out the grid, fixing a
lot of our energy problems that we've been dealing with for decades.
 
Wade Seaburg, Director of Business Development & Sales – Dragonfly Energy
I see our future as a distributed network of storage across this country and across the world.
 
To stabilize the grid, now that you have reliable and safe storage, to be able to harness the power of the sun, be able to harness the power of wind, to be able
to bridge that gap when those maybe aren't shining as brightly or not blowing as powerfully.
 
We're now able to bridge that gap with safe and reliable storage that we can bring to the rest of the world.
 
John Marchetti, Chief Financial Officer – Dragonfly Energy
It comes back to that idea of we are a battery technology company, you know, today we do a design, we do assembly, we do all that work. And then
ultimately over time, we're going to be fully vertically integrated.
 
And I think that's what's really, really exciting about the opportunity at Dragonfly.
 
Sean Nichols, Chief Operations Officer – Dragonfly Energy
The future here at Dragonfly Energy is powerful. We've been on a mission to displace lead acid batteries, and now we're on a mission to replace coal. And
that's a bright future for us. We have an opportunity to really change the course of this planet when it comes to climate change.
 
And I think that our whole entire team is really focused on that mission. And they want to make a difference.
 

 
Dr. Denis Phares, Chief Executive Officer – Dragonfly Energy
In conclusion, Dragonfly represents a unique ESG-focused technology opportunity. First, we went to market early and became profitable quickly. Second, we
demonstrated the ability to displace an incumbent technology in lead acid batteries, and are poised to displace another in fossil fuel burning power plants.
Third, our solid-state technology is chemistry agnostic and centers on manufacturing processes rather than new materials. And finally, we are the only battery
company in the market looking to solely produce a solid-state storage battery geared towards grid storage, rather than an EV battery in a market that is
flooded with competition.
 
Electric Vehicles are great, but once widely adopted, they will add significant stress to our grid – and risk becoming the last mile of a storage solution. So if
we don’t solve the grid issue, we’ll find that they end up doing more damage than good. And solving the grid issue, means providing a solution to properly
harness the power of our renewable energy. That’s Solid State…. That makes us truly unique in the Lithium ion battery space and provides an incredible
opportunity to be the clear leader in the marketplace.
 
With our technology, we are the only company driving toward a Cleaner, Greener tomorrow.
 
Thank you all for your time today and we look forward to keeping you informed of our progress over the coming quarters and years. I will now turn the call
over to the operator.
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Operator: Transition Line to Q&A Section
 
Thank you. With that, we will now begin the live Q&A portion of the call. Participants can submit questions using the interactive question box on the lower
portion of your screen, or email us at Dragonfly@ICRInc.com. We will take a moment to compile the list.
 
Forward-Looking Statements
This communication contains certain “forward-looking statements” within the meaning of the United States Private Securities Litigation Reform Act of 1995,
Section 27A of the Securities Act of 1933, as amended (the “Securities Act”) and Section 21E of the Securities Exchange Act of 1934, as amended, including
certain financial forecasts and projections. All statements other than statements of historical fact contained in this communication, including statements as to
the transactions contemplated by the business combination and related agreements, future results of operations and financial position, revenue and other
metrics, planned products and services, business strategy and plans, objectives of management for future operations of Dragonfly, market size and growth
opportunities, competitive position and technological and market trends, are forward-looking statements. Some of these forward-looking statements can be
identified by the use of forward-looking words, including “may,” “should,” “expect,” “intend,” “will,” “estimate,” “anticipate,” “believe,” “predict,” “plan,”
“targets,” “projects,” “could,” “would,” “continue,” “forecast” or the negatives of these terms or variations of them or similar expressions. All forward-
looking statements are subject to risks, uncertainties, and other factors (some of which are beyond the control of Dragonfly or CNTQ) which could cause
actual results to differ materially from those expressed or implied by such forward-looking statements. All forward-looking statements are based upon
estimates, forecasts and assumptions that, while considered reasonable by CNTQ and its management, and Dragonfly and its management, as the case may
be, are inherently uncertain and many factors may cause the actual results to differ materially from current expectations which include, but are not limited to:
1) the occurrence of any event, change or other circumstances that could give rise to the termination of the definitive merger agreement with respect to the
business combination; 2) the outcome of any legal proceedings that may be instituted against Dragonfly, CNTQ, the combined company or others following
the announcement of the business combination and the transactions contemplated thereby; 3) the inability to complete the business combination due to the
failure to obtain approval of the stockholders of CNTQ, or to satisfy other conditions to closing the business combination; 4) changes to the proposed
structure of the business combination that may be required or appropriate as a result of applicable laws or regulations or as a condition to obtaining regulatory
approval of the business combination; 5) the ability to meet Nasdaq's listing standards following the consummation of the business combination; 6) the risk
that the business combination disrupts current plans and operations of Dragonfly as a result of the announcement and consummation of the business
combination; 7) the inability to recognize the anticipated benefits of the business combination; 8) ability of Dragonfly to successfully increase market
penetration into its target markets; 9) the addressable markets that Dragonfly intends to target do not grow as expected; 10) the loss of any key executives;
11) the loss of any relationships with key suppliers including suppliers in China; 12) the loss of any relationships with key customers; 13) the inability to
protect Dragonfly’s patents and other intellectual property; 14) the failure to successfully optimize solid state cells or to produce commercially viable solid
state cells in a timely manner or at all, or to scale to mass production; 15) costs related to the business combination; 16) changes in applicable laws or
regulations; 17) the possibility that Dragonfly or the combined company may be adversely affected by other economic, business and/or competitive factors;
18) Dragonfly’s estimates of its growth and projected financial results for 2022 and 2023 and meeting or satisfying the underlying assumptions with respect
thereto; 19) the risk that the business combination may not be completed in a timely manner or at all, which may adversely affect the price of CNTQ’s
securities; 20) the risk that the transaction may not be completed by CNTQ’s business combination deadline (as may be extended pursuant to CNTQ’s
governing documents); 21) the impact of the novel coronavirus disease pandemic, including any mutations or variants thereof and the Russian/Ukrainian
conflict, and any resulting effect on business and financial conditions; 22) inability to complete the PIPE investment, the term loan and equity line (ChEF) in
connection with the business combination; 23) the potential for events or circumstances that result in Dragonfly’s failure to timely achieve the anticipated
benefits of Dragonfly’s customer arrangements with Thor; and 24) other risks and uncertainties set forth in the sections entitled “Risk Factors” and
“Cautionary Note Regarding Forward-Looking Statements” in CNTQ’s Form S-1 (File Nos. 333-252449 and 333-253016), Annual Report on Form 10-K for
the year ended December 31, 2021, Quarterly Report on Form 10-Q for the three months ended March 31, 2022 and registration statement on Form S-4 (File
No. 333-266273) filed with the SEC on July 22, 2022, which is subject to change and will include a document that serves as a prospectus and proxy
statement of CNTQ, referred to as a proxy statement/prospectus and other documents filed by CNTQ from time to time with the SEC. These filings identify
and address other important risks and uncertainties that could cause actual events and results to differ materially from those contained in the forward-looking
statements. Nothing in this communication should be regarded as a representation by any person that the forward-looking statements set forth herein will be
achieved or that any of the contemplated results of such forward looking statements will be achieved. You should not place undue reliance on forward-
looking statements, which speak only as of the date they are made. Neither CNTQ nor Dragonfly gives any assurance that either CNTQ or Dragonfly or the
combined company will achieve its expected results. Neither CNTQ nor Dragonfly undertakes any duty to update these forward-looking statements, except
as otherwise required by law. For additional information, see “Risk Considerations” in the investor presentation, filed on a Current Report on Form 8-K by
CNTQ with the SEC and available at www.sec.gov.
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Additional Information and Where to Find It
This communication relates to the definitive proxy statement filed by CNTQ with the Securities and Exchange Commission (the “SEC”) on July 22, 2022
(the “Definitive Proxy Statement”). The Definitive Proxy Statement was mailed to all CNTQ stockholders on or around July 22, 2022. Before making any
voting decision, investors and security holders of CNTQ are urged to read the Definitive Proxy Statement and all other relevant documents filed or that will
be filed with the SEC because they contain important information. a proposed transaction between CNTQ and Dragonfly. CNTQ filed a registration
statement on Form S-4 (File No. 333-266273) with the SEC on July 22, 2022, which is subject to change and includes a document that serves as a prospectus
and proxy statement of CNTQ, referred to as a proxy statement/prospectus. The definitive proxy statement/prospectus will be sent to all CNTQ stockholders.
CNTQ has also filed other documents regarding the proposed transaction with the SEC. Before making any voting decision, investors and security holders of
CNTQ are urged to read the registration statement, the proxy statement/prospectus and all other relevant documents filed or that will be filed with the SEC in
connection with the proposed transaction because they contain important information about the proposed transaction.
 
Investors and security holders are able to obtain free copies of the registration statement, the proxy statement/prospectus and all other relevant documents
filed or that will be filed with the SEC by CNTQ through the website maintained by the SEC at www.sec.gov.
 
The documents filed by CNTQ with the SEC also may be obtained by contacting Chardan NexTech Acquisition 2 Corp. at 17 State Street, 21st Floor, New
York, New York 10004, or by calling (646) 465-9001.
 
NEITHER THE SEC NOR ANY STATE SECURITIES REGULATORY AGENCY HAS APPROVED OR DISAPPROVED THE TRANSACTIONS
DESCRIBED IN THIS COMMUNICATION, PASSED UPON THE MERITS OR FAIRNESS OF THE BUSINESS COMBINATION OR RELATED
TRANSACTIONS OR PASSED UPON THE ADEQUACY OR ACCURACY OF THE DISCLOSURE IN THIS COMMUNICATION. ANY
REPRESENTATION TO THE CONTRARY CONSTITUTES A CRIMINAL OFFENSE.
 
Participants in the Solicitation
Dragonfly, CNTQ and certain of their respective directors, executive officers and other members of management and employees may, under SEC rules, be
deemed to be participants in the solicitation of proxies from CNTQ’s stockholders in connection with the proposed business combination. A list of the names
of such persons and information regarding their interests in the proposed business combination are contained in the definitive proxy statement/prospectus.
You may obtain free copies of these documents free of charge by directing a written request to CNTQ or Dragonfly. The definitive proxy statement will be
mailed to CNTQ’s stockholders as of a record date to be established for voting on the proposed business combination when it becomes available.
 
No Offer or Solicitation
This communication is and the information contained therein are not intended to and does not constitute an offer to sell or the solicitation of an offer to buy,
sell or solicit any securities or any proxy, vote or approval, nor shall there be any sale of securities in any jurisdiction in which such offer, solicitation or sale
would be unlawful prior to registration or qualification under the securities laws of any such jurisdiction. No offer of securities shall be deemed to be made
except by means of a prospectus meeting the requirements of Section 10 of the Securities Act or an exemption therefrom.
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Legal Disclaimer This presentation (this "Presentation") has been prepared for use by Dragonfly Energy Corp. ("Dragonfly" or the "Company") and Chardan NexTech Acquisition 2 Corp . (''CNTQ") in connection with their proposed business combination. This Presentation is for information purposes only and may not be reproduced or redistributed, in whole or in part, without the prior written consent of CNTQ and Dragonfly. Neither CNTQ nor Dragonfly makes any representation or warranty as to the accuracy or completeness of the information contained in this Presentation. This Presentation does not and , if hereafter sup p l em en te d , will notbe all inclusive or contain all of the information that may be required to evaluate the business combination or any investment in Dragonfly or CNTQ . You should not definitively rely upon it or useit to form the definitive basis for any decision, contract, commitment or action whatsoever, with respect to the proposed business combination or otherwise. You should consult your own legal, regulatory, tax, business, financial and accounting advisors to the extent you deem necessary , and you must make your own investment decision and perform your own independent investigation and analysis of an investment in Dragonfly or CNTQ and the business combination contemplated in this Presentation. To the fullest extent permitted by law, in no circumstances will Dragonfly, CNTQ, or any of their respective affiliates, officers, directors, employees, representatives, advisors or agents be responsible or liable for any direct, indirect or consequential loss or loss of profit arising from the use of this Presentation, its contents, its omissions, reliance on the information contained within it or on opinions communicated in relation thereto or otherwise arising in connection therewith. This Presentation and the analyses contained in it have been based, in part, on certain assumptions and information obtained from Dragonfly, industry studies and other sources. The use of such assumptions and information does not imply that Dragonfly or CNTQ have
independently verified, will verify or necessarily agree with any of such assumptions or information, and Dragonfly and CNTQ have assumed and relied upon the accuracy and completeness of such assumptions and information for purposes of this Presentation. Neither Dragonfly or CNTQ nor any of their respective affiliates, or their respective officers, directors, employees, representatives, advisors or agents, make any representation or warranty, express or implied, in relation to the accuracy or completeness of the information contained in this Presentation or any oral information provided in connection herewith , or any data it generates, or that any transaction has been or may be effected on the terms or in the manner stated or implied by this Presentation, or as to the achievement or reasonableness of future projections, management targets, estimates, prospects or returns, if any, and accept no responsibility, obligation or liability (whether direct or indirect, in contract, tort or otherwise) in relation to any of such information. Dragonfly , CNTQ and their respective affiliates, officers, directors, employees , representatives,advisors and agents expressly disclaim any and all liability which may be based on this Presentation and any errors therein or omissions therefrom. This Presentation and the information contained herein do not constitute (i) (a) a solicitation of a proxy, consent or authorization with respect to any securities or in respect of the proposed business combination or (b) an offer to sell or the solicitation of an offer to buy any security, commodity or instrument or related derivative, nor shall there be any sale of securities in any jurisdiction in which the of fer, solicitation or sale would be unlawful prior to the registration or qualification under the securities laws of any such jurisdiction or (ii) an offer or commitment to lend, syndicate or arrange a financing , underwrite or purchase or act as an agent or advisor or in any other capacity with respect to any transaction, or commit capital, or to participate in any trading strategies. No offering of securities shall be made except by
means of a prospectus meeting the requirements of Section 10 of the Securities Act of 1933 (the "Act"), as amended, or an exemption therefrom. Any offering of securities (the "Securities") will notbe registered under the Act, and will be offered as a private placement to a limited number of institutional "accredited investors" as defined in Rule 50l(a)(l), (2), (3) or (7) under the Act or "qualified institutional buyers" as defined in Rule 144A under the U.S. Act and "Institutional Accounts" as defined in FINRA Rule 45l 2(c). Accordingly, the Securities must continue to be held unless a subsequent disposition is exempt from the registration requirements of the Act. Investors should consult with their counsel as to the applicable requirements for a purchaser to avail itself of any exemption under the Act. The transfer of the Securities may also be subject to conditions set forth in an agreement under which they are to be issued . Investors should be aware that they might be required to bear the final risk of their investment for an indefinite period of time. Neither Dragonfly nor CNTQ is making an offer of the Securities in any state where the offer is not permitted. Youshould not construe the contents of this Presentation as legal, regulatory , tax, accounting or investment advice or a recommendation. We recommend that you seek independent third party legal, regulatory, accounting and tax advice regarding the contents of this Presentation. This Presentation does not constitute and should not be considered as any form of financial opinion or recommendation by Dragonfly, CNTQ or any of their respective affiliates. This Presentation is not a research report. By accepting this Presentation, you confirm that you are not relying upon the information contained herein to make any decision. This Presentation is for distribution only to persons reasonably believed to be sufficiently expert to understand the risks involved. NEITHER THE SECURITIES AND EXCHANGE COMMISSION ("SEC") NOR ANY STATE OR TERRITORIAL SECURITIES COMMISSION HAS APPROVED OR
DISAPPROVED OF THE SECURITIES OR DETERMINED IF THIS PRESENTATION IS TRUTHFUL OR COMPLETE. ANY REPRESENTATION TO THE CONTRARY IS A CRIMINAL OFFENSE. Forward - Looking Statements This Presentation contains certain "forward - looking statements" within the meaning of the United States Private Securities Litigation Reform Act of 1995, Section 27A of the Securities Act of 1933, as amended (the "Securities Act") and Section 2 lE of the Securities Exchange Act of 1934 , as am en ded , including certain financial forecasts and projections. All statements other than statements of historical fact contained in this Presentation, including statements as to the transactions contemplated by the business combination and related agreements, future results of operations and financial position, revenue and other metrics, planned products and services, business strategy and plans, objectives of management for future operations of Dragonfly, market size and growth opportunities, competitive position and technological and market trends, are forward - looking statements. Some of these for w ard - l ook in g statements can be identified by the use of forward - looking words , including "may , " "should," "expect," "in ten d , " "w ill , " "esti m a te , " "a n ti cip a te , " "believe," "predict," "plan," "targets," "projects," "could , " "would," "continue," "forecast" or the negatives of these terms or variations of t h em or similar expressions. All forward - looking statements are subject to risks, uncertainties, and other factors (some of which are beyond the control of Dragonfly or CNTQ) which could cause actual results to differ materially from those expressed or implied by such forward - looking statements. All forward - looking statements are based upon estimates, forecasts and assumptions that, while considered reasonable by CNTQ and its management, and Dragonfly and its management, as the case may be, are inherently uncertain and many factors may cause the actual results to differ materially from current expectations which include , but
are not limited to: 1) the occurrence of any event, change or other circumstances that could give rise to the termination of the definitive merger agreement with respect to the business combination; 2) the outcome of any legal proceedings that may be instituted against Dragonfly, CNTQ, the combined company or others following the announcement of the business combination and the transactions contemplated thereby; 3) the inability to complete the business combination due to the failure to obtain approval of the stockholders of CNTQ or Dragonfly, or to satisfy other conditions to closing the business combination; 4) changes to the proposed structure of the business combination that may be required or appropriate as a result of applicable laws or regulations or as a condition to obtaining regulatory approval of the business combination; 5) the ability to meet Nasdaq's listing standards following the consummation of the business combination; 6) the risk that the business combination disrupts current plans and operations of Dragonfly as a result of the announcement and consummation of the business combination; 7) the inability to recognize the anticipated benefits of the business combination; 8) ability of Dragonfly to successfully increase market penetration into its target markets; 9) the addressable markets that Dragonfly intends to target do not grow as expected; 10) the loss of any key executives; 11) the loss of any relationships with key suppliers including suppliers in China; 12) the loss of any relationships with key customers; 13) the inability to protect Dragonfly's patents and other intellectual property; 14) the failure to successfully optimize solid state cells or to produce commercially viable solid state cells in a timely manner or at all, or to scale to mass production; 15) costs related to the business combination; 16) changes in applicable laws or regulations; 17) the possibility that Dragonfly or the combined company may be adversely affected by other economic, business and/or competitive factors; 18) Dragonfly's estimates of its growth and projected financial results
for 2022 and 2023 and meeting or satisfying the underlying assumptions with respect thereto; 19) the risk that the business combination may not be completed in a timely manner or at all, which may adversely affect the price of CNTQ ' s securities; 20) the risk that the transaction may not be DRAGONFLY ENERGY ANALYST & INVESTOR DAY 2022

  



 

Forward - Looking Statements (Cont'd) completed by CNTQ's business combination deadline (as may be extended pursuant to CNTQ's governing documents); 21) the impact of the novel coronavirus disease pandemic, including any mutations or variants thereof and the Russian/Ukrainian conflict, and any resulting effect on business and financial conditions; 22) inability to complete the PIPE investment, the term loan and equity line (ChEF) in connection with the business combination; and 23) the potential for events or circumstances that result in our failure to timely achieve the anticipated benefits of our customer arrangements with THOR; and (24) other risks and uncertainties set forth in the sections entitled "Risk Factors" and "Cautionary Note Regarding Forward - Looking Statements" in CNTQ's Form S - 1 (File Nos. 333 - 25 2449 and 333 - 2530 16) , Annual Report on Form 10 - K for the year ended December 31, 2021, Quarterly Report on Form 10 - Q for the three months ended March 31, 2022 and registration statement on Form S - 4 with the SEC, which is subject to change and will include a document that serves as a prospectus and proxy statement of CNTQ, referred to as a proxy statement/prospectus and other documents filed by CNTQ from time to time with the SEC. These filings identify and address other important risks and uncertainties that could cause actual events and results to differ materially from those contained in the forward - looking statements. Nothing in this Presentation should be regarded as a representation by any person that the forward - looking statements set forth herein will be achieved or that any of the contemplated results of such forward looking statements will be achieved. You should not place undue reliance on forward - looking statements, which speak only as of the date they are made. Neither CNTQ or Dragonfly gives any assurance that either CNTQ or Dragonfly or the combined company will achieve its expected results. Neither CNTQ nor Dragonfly undertakes any duty to update these forward - looking statements, except as
otherwise required by law. Foradditional information, see "Risk Considerations" in the investor presentation, which will beprovided in a Current Report on Form 8 - K to be filed by CNTQ with the SEC and available at www.sec.gov. Use of Projections This Presentation may contain financial forecasts of Dragonfly. Neither Dragonfly's independent auditors, nor the independent registered public accounting firm of CNTQ, audited, reviewed, compiled or performed any procedures with respect to the projections for the purpose of their inclusion in this Presentation, and accordingly, neither of them expressed an opinion or provided any other form of assurance with respect thereto for the purpose of this Presentation. These projections are forward - looking statements and should not be relied upon as being necessarily indicative of future results. The projected financial information contained in this Presentation constitutes forward - looking information. Theassumptions and estimates underlying such projected financial information are inherently uncertain and are subject to a wide variety of significant business, economic, competitive and other risks and uncertainties that could cause actual results to differ materially from those contained in the prospective financial information. See "Forward - Looking Statements" above. Accordingly, there can be no assurance that the prospective results are indicative of future performance of Dragonfly or that actual results will notdiffer materially from the results presented in the prospective financial information contained in this Presentation. Actual results may differ materially from the results contemplated by the projected financial information contained in this Presentation. The inclusion of such information in this Presentation should not be regarded as a representation by any person that the results reflected in such projections will be achieved. Financial Information; Non - GAAP Measures Certain financial information and data contained in this Presentation is unaudited and may not conform to Regulation S - X. Such information and data
may not be included in, may be adjusted in or may be presented differently in the registration statement to be filed relating to the proposed Transaction and the proxy statement/prospectus contained therein. This Presentation also includes certain financial measures not presented in accordance with generally accepted accounting principles ("GAAP") including, but not limited to, Adjusted EBITDA. These non - GAAP financial measures, and other measures that are calculated using these non - GAAP measures, are not measures of financial performance in accordance with GAAP and may exclude items that are significant in understanding and assessing the Company's financial results. Therefore, these measures should not be considered in isolation or as an alternative to net income, cash flows from operations or other measures of profitability, liquidity or performance under GAAP. You should be aware that the Company's presentation of these measures may not be comparable to similarly - titled measures used by other companies. The Company believes these non - GAAP measures of financial results provide useful information to management and investors regarding certain financial and business trends relating to the Company's financial condition and results of operations. CNTQ and the Company believe that the use of these non - GAAP financial measures provides an additional tool for investors to use in evaluating ongoing operating results and trends and in comparing the Company's financial measures with other similar companies, many of which present similar non - GAAP financial measures to investors. These non - GAAP financial measures are subject to inherent limitations as they reflect the exercise of judgments by management about which expense and income are excluded or included in determining these non - GAAP financial measures. This Presentation may also include certain projections of non - GAAP financial measures. Due to the high variability and difficulty in making accurate forecasts and projections of some of the information excluded from these
projected measures, together with some of the excluded information not being ascertainable or accessible, the Company is unable to quantify certain amounts that would be required to be included in the most directly comparable GAAP financial measures without unreasonable effort. Consequently, no reconciliation of the forward - looking non - GAAP financial measures is included. Trademarks Dragonfly and CNTQ own or have rights to various trademarks, service marks and trade names that they use in connection with the operation of their respective businesses. This Presentation may also contain trademarks, service marks, trade names and copyrights of other companies, which are the property of their respective owners. The use or display of third parties' trademarks, service marks, trade names or products in this Presentation is not intended to, and does not imply, a relationship with Dragonfly or CNTQ, or an endorsement or sponsorship by or of Dragonfly or CNTQ. Solely for convenience, some of the trademarks, service marks, trade names and copyrights referred to in this Presentation may be listed without the TM, SM, © or ® symbols, but such references are not intended to indicate, in any way, that Dragonfly or CNTQ will notassert, to the fullest extent under applicable law, their rights or the rights of the applicable owners, if any, to these trademarks, service marks, trade names and copyrights. DRAGONFLY ENERGY ANALYST & INVESTOR DAY 2022

  



 

Industry and Mcrrket Data This Presentation contains certain information obtained from third - party sources and the Company's internal sources. This information involves many assumptions and limitations; therefore, there can be no guarantee as to the accuracy or reliability of such assumptions and you are cautioned not to give undue weight to this information. Further, no representation is made as to the reasonableness of the assumptions made within or the accuracy or completeness of any projections or any other in f ormation contained herein. Any data on past per f ormance or modeling contained herein are not an i ndication as to f uture perform an ce . None of Dragonfly, CNTQ or their respective a f filia tes, o f ficer s, directors, employees, representatives or advisors has independently verified the accuracy or completeness of any such third - party information. Similarly, other third - party survey data and research reports commissioned by the Company or CNTQ, while believed by to be reliable, are based on limited sample sizes and have not been independently verified by the Company or CNTQ . In addition, projections, assumptions, estimates, goals, targets, plans and trends of the future performance of the industry in which Dragonfly operates, and i ts future pe r form an ce, are n ecessa r il y subject to uncertainty and risk due to a variety of factors, including those described above. These and other factors could cause results to dif f er materially from those expressed in the estimates made by independent parties and by Dragonfly and CNTQ. Additional Information and Where to Find It This Presentation relates to a proposed transaction between CNTQ and Dragonfly. With respect to the transaction CNTQ has filed a registration statement on Form S - 4 with the SEC, which is subject to change and includes a document that serves as a prospectus and proxy statement of CNTQ, referred to as a proxy statement/prospectus. The definitive proxy statement/prospectus will be sent to a l l CNTQ stockholders. C N TQ has also filed other documents regarding the proposed
transaction with the SEC. Before making any voting decision , investors and security holders of CNTQ are urged to read the registration statement, the proxy statement/prospectus and all other relevant documents fi l ed or that will be filed with the SEC in connection with the proposed transaction because they contain important information about the proposed transaction. Investors and security holders are able to obtain free copies of the registration statement, the proxy statement/prospectus and all other relevant documents filed or that will be filed with the SEC by CNTQ through the website maintained by the SEC at www.sec.gov. The documents filed by CNTQ with the SEC also may be obtained by contacting Chardan NexTech Acquisition 2 Corp. at 17 State Street, 2 1 st Floor, New York, New York 1 0004, or by calling (646) 465 - 9001. NEITHER THE SEC NOR ANY STATE SECURITIES REGULATORY AGENCY HAS APPROVED OR DISAPPROVED THE TRANSACTIONS DESCRIBED IN THIS PRESENTATIO N , PASSED UPON THE M ER I TS OR FAIRNESS OF T H E BUSINESS COMBINATION OR RELATED TRANSACTIONS OR PASSED UPON THE ADEQUACY OR ACCURACY OF THE DI SCLO S U RE I N T H I S PRESENTATION. ANY REPRESENTAT I ON TO THE CONTRARY CONSTITUTES A CR I M INAL OFFENSE. ParticiJ;XII1ts in the Solicitation The Company, CNTQ and certain of their respective directors, executive officers and other members of management and employees may, under SEC rules, be deemed to be participants in the solicitation of proxies from CNTQ's shareholders in connection with the proposed Transaction. A l ist of the names of such persons and information regarding their interests in the p r oposed T r a n saction are contained in the definitive proxy statement/prospectus. Youmay obtain free copies of these documents free of charge by directing a written request to CNTQ or Dragonfly. This Presentation does not contain all t he information that should be considered in the proposed Tra n sa
c t ion . It is not intended t o form any basis of any investment decision or any decision in respect to the proposed Transaction. The definitive proxy statement will bemailed to CNTQ's shareholders as of a record date to be established for voting on the proposed Transaction when it becomes available. DRAGONFLY ENERGY ANALYST & INVESTOR DAY 2022
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AGENDA INTRODUCTION TO DRAGONFLY ENE.RGY VIDEO PRESENTATION WELCOME I DR. DENIS PHARES, CEO OF DRAGONFLY ENERGY COMPANY OVERVIEW I JONAS GROSSMAN, CEO AND DIRECTOR OF CHARDAN RETAIL BUSINESS VIDEO PRESENTATION WHO IS DRAGONFLY ENERGY? I DR. DENIS PHARES, CEO OF DRAGONFLY ENERGY OEM BUSINESS VIDEO PRESENTATION BA:I'I'ERY 101 WHI'I'EBOARD PRESENTATION MARKET STRATEGY AND OPPORTUNTIY I SEAN NICHOLS, COO OF DRAGONFLY ENERGY NEW MARKETS VIDEO PRESENTATION TECHNOLOGY AND INNOVATION I DR. DENIS PHARES, CEO OF DRAGONFLY ENERGY FINANCIAL GROWTH AND VALUE PROPOSITION I JOHN MARCHETTI, CFO OF DRAGONFLY ENERGY SOLID STATE TECHNOLOGY AND MANUFACTURING VIDEO PRESENTATION THE FUTURE OF DRAGONFLY VIDEO PRESENTATION CONCLUSION I DR. DENIS PHARES, CEO OF DRAGONFLY ENERGY LIVE QUESTION AND ANSWER SESSION DRAGONFL Y ENERG Y ANALYS T & INVESTOR DA Y I 2022

  



 

dragonfly • Dr. Denis Phares ••••• Ƈ  • Chief Executive Officer Dragonfly Energy, Corp. dragonfl • y Sean Nichols ••••• \ Chief Operating Officer Dragonfly Energy, Corp. ( drogonfly' John Marchetti ·· - · · Ƈ  • Chief Financial Officer Dragonfly Energy, Corp. s Jonas Grossman Chief Executive Officer Chardan NexTech Acquisition 2 Corp. DRAGONFLY ENERG Y ANALYS T & INVESTO R DAY I 2022
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announced to publicly list on Nasdaq through a business combination with: Charda r1 NexTech AcqL1isition 2 Coip. CHARDAN NEXTECH ACQ 2 DRAGONFL Y ENERG Y ANALYS T & INVESTOR DA Y I 2022

  



 

/ ' . .. ,. / ii; ANALYST

  



 

  



 

  



 

l ) I

  



 

  



 

  



 

  



 

TRANSACTIO N OVERVIEW SUMMARY TRANSACTION TERMS Pro Forma Valuation at aose $MM Share Price $10.00 Pro Forma Shares Outstanding (MM)0)< 9 ) $57.4 Pro Forma Equity Value $574.3 Less: Pro Forma Net Cash< 10 ) ( $72.9 ) Dragonfly Enterprise Value $501.4 Estimated Sources $:tviM: Dragonfly Shareholder Equity Rollover $415.0 CNTQ Cash in Trust $128.4 Senior Secured Term Loan $75.0 PIPE $5.0 Total Sources $623.4 PRO FORMA OWNERSHIP< 9 > 4o/o 6 ƒ /o Dragonfly Shareholder Equity Rollover $415.0 Cash to Dragonfly Balance Sheet $132.9 Repayment of Existing Debt $45.0 Estimated Transaction Expenses $30.5 Dragonfly Shareholders CNTQ Sp on sor < 1 1 > CNTQ Shareholders Senior Lender Total Uses $623.4 DRAGONFLY ENERGY ANALYST & INVESTOR DAY 2022

  



 

TRANSACTION OVERVIEW (CONT'D) TRANSACTIO N HIGHLIGHTS TRANSACTION OVERVIEW VA t UATION EARN - OUT CASH SOURCES CAPITAL STRUCTURE • Dragonfly E nergy , Corp . ("Dragonfly") is expected to combine with Chardan NexTech Acquisition 2 Corp . ("CN T Q") to create a publicly - lis t ed energy storage technology company • Transaction expected to close in H2 2022 • Issuing 4l . 5MM shares to existing Dragonfly shar ehol ders 0 l • Includes a $ l 5MM strategic investment from T H OR Industries (NYS E : THO) • Pro forma enterprise value of $501.4MM, representing a 2.0x EV/2023E Revenue multiple • Represents a 2 1 % discount to median of the peer group • Strong incentive structure facilitated by earn - out provisions, with $40 . 00MMshares to be released at specified earn - out t hresholcts< 2 >< 3 > • Tranche 1 : 15 . 0MM issued at financial t arget by December 3 1 , 2023< 4 ) • Tranche 2: 12.5M M issued at a price t arget of $22.50 by December 31, 2026< 5 > • Tranche 3: 12 .5M M issued at a price t arget of $32.50 by December 31, 2028 • CNTQ has ~$ 1 28MM < 6 > cash in trust (assuming no redemptions) • Senior Secured T eam Loan at close of $75MM< 7 > • Sponsor to in ves t $5 MM PI PE< > 8 • ~ $ 1 33MM < 9 > of cash to balance sheet (assuming no redemptions) t o f und R&D and investments in growth and expansion • D r agonfly shareho l ders r olling 100% of equity NOTES : (1) Dragonfly shareholders will receive 39.05MM shares at close as a result of unvested stock options not yet issued and vested options calculated on a net share ba sis . (2) Existing Dragonfly shareholders at time of transaction close are entitled to the earn - out shares. (3) Price targets achieved if the weighted average share price exceeds the applicable price target for any 20 trading days within a 30 - day trading period occurring between the closing and on or prior to the applicable expiration date. (4) Earn - out released at achievement of 2023 audited Revenue and Operating Income of $250MM and $35MM , respectively. (5)
If Tranche 3 vests on or prior to December 31, 2028 , Tranche 2 will also vest and release. (6) Calculated as 12.65MM public shares multiplied by $10.15 per share in trust. (7) Term loan lenders to receive penny warrants exercisable to purchase 3.6% of the Company's common stock on a fully - diluted basis, and "$10 Per Share Warrants" exercisable to purchase l .6MM shares. (8) Excludes $150MM equity line of credit provided by affiliates of the Sponsor available post close . (9) Proforma ownership structure at $10.00 / share based on $128.4MM cash in t rust, assuming no redemptions. Excludes CNTQ public and private warrants . Excludes term loan lenders' "$10 per Share Warrants" but includes term loan lenders' penny warrants and assumes closing of the ba ck - to - ba ck funding arrangement Sponsor entered into . (10) Includes $ 147.9MM of cash and $75. OMM of senior secured debt. (11) Includes 500,000 shares of common stock purchased by the CNTQ Sponsor pursuant to the PIPE Subscription Agreement. DRAGONFL Y ENERG Y ANALYS T & INVESTO R DA Y I 2022
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PROVEN GO - TO - MARKET STRATEGIES Dragonfly has created a continuous validation loop that begins with educating the consUiner and leads to collaboration with the manufacturer. 11 : 53 EDUCATING THE CONSUMER ■ Partnered with social media influencers and professional anglers to promote brand through real - world applications ■ Full team of experts dedicated to supporting customers with sales, technical , and service needs < b a t tl eb o r n b a tt e r i e s O ··· 1 . , £v . f#R ,b , 1 13 0 17 . 2 K 395 P osts Fo ll owe r s f o ll owing / · ·· ,a • :. ( &ttlc Born Batteries Energy Com pan y li thi u m i o n deep cyc l e batter i es for RVs , Boats , a n d off gridso la r . All batter i es a e ssem b le . tested, and de si g n ed in R e no , NV. #h l h 1um b a tt e n e s c amp s i re .blolb au t e bornbatte r i es - ) Followed by drago nfl ye n e r gy a n d loop n ow . us I t!I V i ew s h op Fo ll owing.., Message Conta c t • 11.. A n g le M - BS F ami ly S y s le m s Cu s t o mer , Rall i e s lff l ® ' -- KEYSTONE RV COMPANY • THOR Go Everywhere . S tay Anyw h ere '." AIRSTREAM COLLABORATING WITH OEMs ■ Working directly with major OEMs to custom design products for new and existing applications ■ Track record of success in the aftermarket has led to expanding partnerships with leading OEMs AUTOMOTIVE DESIGNS •• l drag o nfl y ® ENERGY ••• - - •• • - D TC / Aftermarket Uptake Consumer Feedback Penetrates Dealers and OEM , : . : .. : - VALIDATIO N LOOP OEM Collaboration Exclusive Manufacturing for OEMs Educating the Consumer DTC / Aftermarket Uptake REPEAT PROCESS DRAGONFL Y ENERG Y ANALYS T & INVESTOR DA Y I 2022

  



 

NEW MARKETS Industrial Equipment Solar Integration Work Trucks Emergency & Backup Power Telecom Data Centers REVOLUTIONIZING GREEN ENERGY TECHNOLOGY. DRAGONFL Y ENERG Y ANALYST & INVESTOR DA Y I 2022

  



 

ROBUST PATENT PORTFOLIO TED Dragonfly Energy R&D Lab DRAGONFL Y ENERG Y ANALYS T & INVESTOR DA Y I 2022
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